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HOW TO SELL YOURSELF
First and foremost, student athletes "sell" themselves by being "quality" student athletes. When colleges offer scholarships they are investing in you as both a student and an athlete! Their goal is to make good investments!

By developing and exhibiting excellent personal qualities ("character" or "makeup”) you will immediately make a good impression when you meet coaches.

Additionally, there are a number of other ways to sell yourself:

1. Make early, frequent and ongoing contact with coaches 

2. Compliment coaches and their programs by doing some research into the school, team, record etc. 

3. Provide coaches with immediate information when they request it 

4. Tell the coach that your ultimate goal is one that you have planned and work toward for several years. 

5. Develop a strong set of personal and professional references 

6. Be polite, confident, well mannered and purposeful 

7. Let the coach know that you would really like to meet them by arranging a school visit or a meeting at an upcoming event 

8. Invite coaches to see you in action at tournaments, showcases etc. Several days before the event phone or email coaches with your resume and the dates, times and locations of your games/events. Then send a reminder a few days before the event with information about where you are staying, cell phone number etc. 

9. Show coaches that you are intelligent and knowledgeable by asking them good questions about their school, program, instructional philosophy etc. 

10. Have a list of strengths and qualities about yourself as a student athlete that you can share with the coach. 

11. Attend college camps of specific schools you are interested in 

12. Use every connection that you possibly can and let them know that you are on a mission to gain an academic/ athletic scholarship. 

Although it may feel a bit awkward, it is important for student athletes to maintain regular correspondence with  college coaches. Regular correspondence shows the coach that you are very interested and can also provide you with opportunities that you may not get otherwise. You can develop a good rapport with coaches by contacting them through...

EMAIL - Once you have a recruiter´s email, use it frequently to provide them with updated copies of your resume, quick notes about your performance or training, notices of upcoming events you will be involved in etc. These emails take very little time and show coaches that you are interested.

PHONE CALLS - personal phone calls to coaches and recruiters are also an excellent way to correspond with coaches. It is very helpful to have a set of good questions that you can ask coaches. Good questions such as those related to training practices or specific techniques show the coach that you are an intelligent athlete who is in tune with what recruiters look for.
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